THE
OWER

OF
ERSUASION

<World class knowledge solutions-

NANARNS
u

=y

=\ =\ 4 v v
ARINLLAZINARLNIFIUNT 1A

The Power of Persuasion

o

= o Ao o o y o A :
ﬁ" A AMNAUNAN EUNADURANG. . NUNLRTANABTAN

A qu

w seaulantdunld e liinweslfiudeaus luynauin
IRINN9LATAFATD)
K ll An Official Subscriber to and use of The
|.Q, Ogg Negotiation, Teamwork and Decision Making

exercise Developed by The Dispute Resolution Research

Center at Kellogg School of Management at Northwestern University
Training Methodology applies from NotreDame University,USA that Dr.Surachai obtained The Certificate of

Negotiation Essential Program.

@
AMNLL UNA:

\uansuiuadn nezuazesnIsutediuniegsiaiy HAnnuguussiiasIndy nsasan luyngduuugninanldiie

o o

| ~ A Ao ° 1 aa// = ¥ 1% ¥ o Ay o 4
ulrsasiangn tym:wﬂﬁmumquummmw%muﬁﬂuwﬂmmumimﬂlmq”lm mﬂmmm@mmammmmﬁnﬂwum

' ]
= '

e luan1nziegmllaaninaeenisudedis nanapeem faunundneiy azafesmaludedainnsaununluafaiy | WaY

o o

a aq v ] A 1 I3 aa ] 2 i A
gunliirnudiamaeatinainlaliaananftia AL '1imu‘i@ﬂmuum”lwammwmmﬁuumﬂ@mL'ﬂwmmm
al

v ' v
P A o

dl o o o dl v 4 o A a A 1 a va
LL@tﬂ@vLﬂVl@Wﬂﬂalluﬂ'ﬁ“ﬂuLV’]@@“Lﬂ‘l)iﬂui‘@‘].l“].l’]ﬂuuﬂﬂ']’mtluﬂﬂ‘ﬂ?JSL‘MV’]'J'WNTJ?;ILM@@VI\??’NH’]ELL@Z@[}‘]EL@ muﬂummi AN

) ]

dszaumudnialuniinnnissulidan aziudiisung §aanis wiseudusiimiinasfiesfnseausadn gunudieane

% o a o o o =< AR a o | = 9 Py A
%mmqmmmeﬂ@:mummmLi@sl,uﬂ’nm\‘nu EN‘]_IEF_IWNLLLW]ﬂ’]ﬁ‘ﬂi“"l,lluuu"‘]”vl,ll‘]_liﬁ‘ﬂﬂﬂL‘]JTVIN’]F;I AIELURLUBIRINNNT

'
vy v

mﬂmuﬁﬂﬁéﬂﬁ"fyslumiiﬁmﬁ’]fﬂﬂm@uuuﬂ@@ﬂrmu Windaeviraudiusinisdaamae auiuFaiidrAnylunainnanaesdng

al
'

! o o v a Y oa a RXR—a a v v d o =% J 1 |
mwummmmmﬂqLL@:L?ﬂunguLmum@mwmms‘luumﬂ@ LW@F]QWNZ\'I'WL?‘Qiuﬂﬂi‘lﬂi’mﬁl’ﬂi"ﬂ\‘i'ﬂﬂﬁ\‘iLﬂugﬂﬁﬁﬁJ

|

wangns “apanguazamaailnisliatingla (The Power of Persuasion)” siuflunisuannanunisliiniinglagnddie

1
o

d“l 1 a I’ a a o v a v Y o a o o A% '
NUINTIUNTEUIUNTITNININYTANARATUAENINAAINEN Vlﬁlﬁﬂﬂ’l’]ﬂﬂﬁl‘ﬂﬂﬁmL‘ﬂuLL'Z\l3'1/]’&’]ﬂELI?NWN’W?ﬂu’ﬂﬂﬂ?tﬂﬂﬁﬂ‘ﬁiﬁ@ﬂﬁﬂ

o

]
|

\ugisssungalugailagiin Geisndennuliufinselunisasaisdeses wariianGenailsznaunisian uauAIAnda

= '3 ANy
AeaAnsnla

n01seRIAIINANENS :

1) W1 lalundnnisnalnfazliilunsduipaauanudndalunisiasansasad
dd‘ o o d’?J Ui 1 1 o/ k2 Y al
2) nqudndrAnsiesldluninnsansieses i vannisliiudinla nguins

3) awnsnr dssgnallunisantiugsnaliediaiiuglsse

Business (Consultant and Development Co-..Ltd-

1991/157 On-nut Road. Suanluang. Suanluang. Bangkok 10250
Tel: D0 2349 1787-8. 08 OL20 8877. 08 327k 8877 Fax: 0 2347 1789 www.stepplus-.org



THE

OWER
OF
ERSUASION

<World class knowledge solutions-

FIHRSLDEIANANFAT :

FUN 1 UANIBN5IUNBIPLANLNITLATANADSDY

asflsznavansandzalunisiasansasaquuy “auy” nnal
wqa:rﬁmu (Game Theory) fiun19iasansiasasuaznig i szgns 14
WHAAA NNFLATANFABIDILLIL Win-Win, iNNAME , (NNLAN, LAZINNAL
ANAnATY lunsTiuinnlanunisasansases

unumunistiintinnlauaydsnisiiinn lluilaqiiu

'
a o ' IS4

v v k2 d’ '
’Mﬂ?qzﬁqﬂ@@uaﬂWEQTHNHWQ%MWQHW?W?qqﬂﬂ?ﬂd

9

o

aeAtsznaunisltintiinla uasignis Uy

v ad

8 uAnNAsNNsassBINAIMaay

A o o

FLARNALLAZNTWorkshop

uh 2 nagminisidntnslaalilaFauluguinnmsiasainasas

a L8 % ¥ k2
® nsAMzANAReEAINNITTNTG 1A
o uannsasednanawmilefulugluuusie uaztsrensld

4 Y oma a4 gd

® nsuaniazuitenisaseananamiledan

o - as 2 e
®  LuIAA FasANAETLLAzN1THENENA Tun1stiintigla
o mslfunlasununesliifaundeasuuuuisaaintaula
o nszuadimnuaznadonsliiutinnatingling

¢4 v o o dl o o v 9/&'

o nsasdieantn erdnandaudiclulaiau
o nssssavanawmilala Wgauiiniu
o nsdszendlilunisiasansiesesludinas

A o & o
®  TFUIANAULALNIWOorkshop

FBNITANNUN :
® sinuilasunain nangms “Essential Negotiation” Notre Dame University
(9 dl v o a VU A 1 . .

o uwunssewiuglununesnuuuliianzaniunisiEauiuesilun) (Professional Learning Method)
®  AnuuIAA gnsLfjLR Work Shop 15111 Work Shop seiyana
®  UNLINANYH

2 .
® n9nUANI (Case Studies)
®  qdnviAT

Business (Consultant and Development Co-..Ltd-

1991/157 On-nut Road. Suanluang. Suanluang. Bangkok 10250
Tel: D0 2349 1787-8. 08 OL20 8877. 08 327k 8877 Fax: 0 2347 1789 www.stepplus-.org



THE

OWER
OF
ERSUASION

<World class knowledge solutions-

SLaZLIATLBNITAARNNUYN : 2 AN

2ne1ns

ns.qste luEnulsda
AnFanisAnelaanss AIUNITIATANABTRILAZNISTHNTNY 1A

® (Certificate of Negotiation Essential, Notre Dame University, USA
® (Certificate of Advance Negotiation, Notre Dame University, USA

® Certificate of Principle of Persuasion (POP) Workshop: (Base on Scientific Research of Dr.Robert Cialdini,

Author, Influence :Science & Practice: The New York Time Business Best Seller for over 16 weeks)
® (Certificate of Strategies for Conflict Management Program from Notre Dame University, USA
® (Certificate of Expert Sales Management Program from University of San Francisco, USA

® (Certificate of Transitioning to Sales Management Program from University of San Francisco, USA
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